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LT Energy Services a Division of KLX Energy Services, provides high-quality 
surface equipment rental and the newest, most comfortable workforce 
accommodations available in the industry. It is a fast-growing company with 
a track record of providing the highest quality customer service in the oilfield. 

LT Energy Services operates particularly in the southwest in the Eagle Ford 
region and the Oklahoma Oil Patch, as well as Louisiana and east Texas.  

Lack of visibility 
leads to finding 
a solution

LT faced a variety of challenges. With their 
previous solution, they quickly realized it 
wasn’t capable of meeting their requirements. 
“One of our biggest problems was tracking 
inventory,” said Jose Ramos, VP of finance 
for KLX Oilfield Services – southwest region. 
“We also needed to automate our billing 
processes.” “As an example,” said Jose, “when 
you’re renting a light tower or generator for X 
amount of days, the invoice format and the 
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functionality would not allow us to multiply 
the number of light towers times the number 
of days. This limited our capabilities, so we 
decided to search for a solution that would 
allow us to keep track of our inventory and 
automate our billing process. Fortunately for 
us, a member of our management team had 
worked with TrakQuip at a prior company 
and recommended we contact Corporate 
Services.”

“Tim Levron, Corporate Services’ Sales 
Manager, visited our office in Houston and 
provided a TrakQuip demo. After seeing 
what TrakQuip could do, we knew we had 
found our solution and didn’t need to look 
any further.”

Results

“TrakQuip was very much tailored to our 
line of business.  It solved a lot of the issues 
that we were having.”

“Keeping track of our utilization percentages 
for our rental inventory is very useful for us,” 
said Jose. “We can see what is being rented 
and why. We also have a clearer picture of 
the equipment that is not rented. We now 
have managing control over our inventory, 
which didn’t exist before TrakQuip.  Also, 
with the architecture of the system, we are 
able to develop an interface with our ERP 
system. We can seamlessly integrate the two 
systems, which make it much easier to pass 
information from one system to the other.”

“With our prior solution it was very 
difficult, if not impossible, to identify billing 
errors, which, when added up, were very 
significant. It also put us in a very uneasy 
position when we had to go back and ask 
our customers for payment for our missed 
billing errors. TrakQuip eliminates this issue 
for us. It allows you to slice and dice your 
axis.  It’s a hard-coded system where the 
math works! 



Relationship 
with 
Corporate 
Services

“We have a great relationship with the 
staff at Corporate Services,” said Jose. 
“From the start of our implementation 
process, the Corporate Services’ staff was 
very knowledgeable and responsive to our 
needs.  They know exactly what the software 
does and why it does it. I was very pleased.  
When you start digging into TrakQuip, you 
can see that the system is very robust. The 
controls and the functionality are pretty 
straightforward and anyone can learn it very 
quickly. The consulting work provided by 
the Corporate Services’ team made a huge 
difference for us. When we had an issue 
that needed some troubleshooting, the team 

was always there to help. Hardly ever did 
we have to call for the same thing more than 
once. The availability and knowledge of the 
team is what makes Corporate Services such 
a pleasure to work with.”
 

Future with 
Corporate 
Services

“With TrakQuip, we have many options 
available to us,” said Jose. “Three divisions 
of KLX have already implemented TrakQuip, 
and we are planning to implement the 
remainder of our oilfield divisions, which is 
approximately a half a billion dollar revenue 
company. We want to deploy a standard 
template for all our divisions where we can 
share the same information and the same 
reporting structure.”



“There is also a plan to integrate TrakQuip into our wireline business, which uses its own 
proprietary software to generate data that is used for billing and for statistical purposes. 
The data generated will be passed on to TrakQuip to generate our invoices. Once the 
invoices are generated, we can then run that interface with Microsoft Dynamics GP and 
all our data will be posted into our accounting system.”

“We are currently implementing the Purchase Order module of TrakQuip for our division. 
This will allow us to match the Purchase Order to the Receiving Report and Vendor Invoice 
(three-way match) and import the Vendor Invoice directly into our accounting package for 
payment. We expect this integration to help out a great deal with our Accounts Payable 
side by removing duplicate data entry and automatically syncing between TrakQuip and 
GP.”

“Everything we have achieved with TrakQuip has resulted in an improved operation,” 
said Jose. We really appreciate the support we get from Corporate Services and look 
forward to many years of a successful partnership!”

“The ability for each branch to run a report to obtain the information they 
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PHONE: 
    Support:  Toll Free (866)-923-3767 
 OR (225)-923-3767 
    Sales: (800)-293-6822 
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•	 Support	Information:	support@corpservice.com	
•	 Sales	or	Product	Information:	sales@corpservice.com
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